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SENATOR HIGGINS: Wh y i s i t we have a fiscal impact on this
bill~ Isn't that part of the bill, the fiscal note'? I mean
i t t el l s you $1 3 0 , 0 00 , b u t I wou l d t h i nk an y one who i s go i ng
to sell a piece of property that is on the most high priced
land in Omaha wouldn't wait until a bill came up and s t i l l
not be able to have a true fiscal note on it, unless, as I
suspect, maybe a deal has been cut. I know t h e y a r e g o i n g
to put it up for bid. If you want to advance i t , a d v ance
i t . Al l I am do i n g i s dr aw i n g t o t he i r a t t en t i on t ha t b e i ng
from Omaha, and I think you' ll agree too, Senator Goodrich,
you'd buy that property for $ 130,000 . Sen at o r M a r sh , I
think as a good business woman, you would want to know long
before your lease was up what the value of that building was
and whether or not you ought to sell it or release it. No,
I won't ask you a question. You' ve a l r e ady spoken once. I
don't have any questions of you. A ll I ' m s a y i n g i s I don ' t
see any rush, since the Department of Revenue saw no rush.

. .

SPEAKER NICHOL: One minute.

SENATOR HIGGINS: ...to get a real appraisal o n t h i s
building by at least two or three i ndependent app r a i s e r s .
Why should we r u s h an d s ay , su r e , yo u ar e author i zed and we
made that authorization with the Fiscal Department saying.

. .

SENATOR GOODRICH: Thank you, Senator Higgins.

S ENATOR HIGGINS: . . . $ 130 , 0 0 0 ?

S ENATOR GOODRICH: Thank y ou , Senator Higgins, for your
lengthy answer. I wo uld say to the body this, this is
authorizing them to dispose of the building e ithe r b y sa l e
or lease and consequently I see nothing wrong with advancing
t hi s b i l l . We wi l l t h en c hec k in, between now and Select
File, we will check into the appraisal problem, s ee who d i d
the appraisal, how it was developed, that sort of thing. An
appraisal is no t go ing to determine the price of the
building, all it is going to determine is a general area of
what it is worth, maybe more, maybe less, whatever. But the
highest bidder is the one that is going to determine the
v alue of t he bui l di ng . I f t h ey don ' t t h i nk i t i s a
sufficient amount, they can refuse to se ll the building
until they get a decent b id o n t h e bu i l d i ng . So I see
nothing wrong with advancing the b i l l t od a y , a n d we ' l l t ake
care of the details between now and Select File. Thank you .
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